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APPEAL PANEL DECISION FORM 

I. CLAIMANT AND CLAIM INFORMATION 

Last/Name of Business First 

Claimant Name 
lmmll -Claimant ID Claim ID 

Claim Type Business Economic Loss 

Law Firm 

II. DECISION 

Middle 

Select the Compensation Amount set forth in either BP's Final Proposal or the Claimant's Final Proposal as the 
final outcome on the claim and check the appropriate box to signify your decision. 

Compensation Amount $18,261 

D BP's Final Proposal Risk Transfer Premium 1.50 

Prior Payment Offset $0 

Compensation Amount $27,134.22 

1ZJ Claimant's Final Proposal Risk Transfer Premium 1.50 

Prior Payment Offset $0 

III. PRIMARY BASIS FOR PANEUST DECISION 

Please select the primary basis for your decision. You may also write a comment describing the basis for your 
decision. 

D Error in documentation review. 

D Error in calculation. 

D Error in RTP multiplier. 

D Error in Prior Spill-Related Payment Amount. 

IZI No error. 

Comment (optional) 

Claimant is a real estate agent in__.., Florida. The Settlement Program awarded Claimant $27,134.22 
pre-RTP. BP appeals (as has become the norm in cases such as this one) on the basis that the Settlement 
Program failed to account for the fact that as a relater, Claimant is paid a lump sum for services that it provides 
over a period of time, typically over several months or more, and again, BP alleges that the Settlement Program 
should have applied the Professional Services Methodoloav instead of the AVM Methodoloav. Then after 



 

asserting that the record does not contain sufficient information to properly apply the Professional Services 
Methodology, BP makes a good faith proxy for addressing the issue by assuming that each of the Claimant's 
properties was on the market for four months (and assumption that has no basis in the record), and based on 
this assumption makes a Final Proposal of $18,261, pre-RTP. A realtors income is not based on time spent but 
closed sales. Four months is a speculative and erroneous assumption. Few realtors' commissions are from sales 
of property that the relator actually listed. As has been held repeatedly, the AVM methodology is the appropriate 
methodology to use in these matters under Policy 495. It serves no useful purpose to continue to rehash all of 
the reasons why BP has repeatedly lost on their arguments in these situations except to say they lose again. 

 
 


